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2KOTIOl EvVOTNTAC

H tpitn evotnta avaivel kat teprypagel oe fabog
TA Prjpata ¢ avamtuéng evog oyxeoiov
UOPKETIVYK.



2XE010 MAPKETIVYK

>Vvoeon Marketing Plan pe Business Plan.

O TPOYPAUUATIONOC HAPKETIVYK KA KAT ETTEKTAOT)
0 IIpoypauua MApKETIVYK atOTEAEL UEPOC TOV
evpvtepov Emyeipnuatikov ITAavov (Business
Plan) tn¢ emyeipnonc.
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Tomol Ilpoypapupuatov Mapketivyk .
IIpoypaupa Mapketivyk emyeipnone (n pag
Ytpatnywkne Emyeipnuatikne Movaoag-XEM-
SBU).

IIpoypauua MAPKETIVYK YPALUNC TTPOTOVTOC.
IIpoypappua Mapkenivyk TPOTOVTOC
(VproTAUEVOD 1) VEOD).
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H Swadwaocia kataptiong Ilpoypaupatocg
Mapkenivyk tepriaupavet:

« AvaAvon eowtepikoL mepiarrovtoc.

« AvaAvon e€wtepikov mepifarrovToc.

« A&10AOYNON TPOIOVTIKOV XAPTOPUAAKIOV.

« Avaivon S.W.O.T.

« EiAoy1 ayopwv-otoywv.

« ZTOYO1 LAPKETIVYK.

o ZTPATNYIKT) LAPKETIVYK.

 Xyed10 Opaong.

 I[TapakoAovOnon kat EAEYY0C TTPOYPAULATOC LAPKETIVYK.
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» Y1tad10 10a: Avarvon Eowtepikov ITepifarrovroc.
“Ileprypapn

“ExTiunon woyupmyv onUeEimv Kal adUvauieoyVv
TG EMYEIPTIONG
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Xtaowo 13: Avarvon E€wtepikov Ilepiparrovtog

IHoatiko-vouko Ileprfairov
Owovouko Ileprfariov
Kowwviko-Snuoypa@wo Ileprfarrov
Teyvoroywo Ileprfarrov

Taoelg ayopag

Avaivon ITeratov
AvaAvon Aviayoviotov
Avaivon AkTO®wV Alavourg
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Emuepovg otoryeia avaivong paxkpo-
meplpairiovtog

IHoAMtkOo-Nouiko tepiBarrov
= JTOALTIKI) oraﬁepom'ta/ aotadelq,
" KAVOVIOUO1 TTOV APOPOVV TIC EUTTOPIKEC TTPAEELC,
" KAVOVIOUOL TTOV QPOPOLY TA HOVOTIOAL KO TIG
OLYX®VEVOELG,

= KAVOVIOUOL JTOV APOPOVV TNV TPOCTACIA TOV
Katava}\oom,

= AYOPAVOUIKEC KAl (POPOAOYIKEC O1ATAEELC.
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Koweviko-Anuoypa@iko sepifpairiov
atouikecg adleg,

TPOTT0G (WG,

TUTTO Kl pHeyebog e owkoyevelag,
AVTIAT|WPELC Y1a TOUC POAOVC 0TIV OTKOYEVELQ,
O&con g yvvaikag otnv Kovwvia,
EPYOAOIAKA TTPOTLTIA,

ueyebocg mAnBvopuov,

NAIKIaK™ dour,

EKTTALOEVTIKO emlmedo,

ebvikr), puAeTik) Ko GpnGKevan O1apBpwon
ﬂknevopov
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Owovouiko epiBarrov

axkadaploto €0viko mpoiov,
O1TKOVOUIKT) AVATTTUEN,
avepyia,

VYOC ETTTOKIMV,

TIUEC CUVAAAYUATOC,
QITALOYOANOT),
AnOwplouoc,

owa0eo1uo excodnua,
QUTOTAUIEVOEIC KAl X PEOC,
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TeyvoAoywko eprfpariov

» eqlmtedo vTapyovoag texvoloyiag (Eemepaouevn
1] TPONYHEVN),

» TpovToBeoelc avanmTuEng veag Texvoioyiag,

* OL001KAOTEC LETAPOPAC KA AVATITUENC VEAC
TEYVOAOYIAC,

* OUOTIUATO ETTKOIVOVIWV.
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Empuépovg otoryeia avaivong Hikpo-nepifaiiovtog

Taoeig ¢ Ayopag

Alaypovikn eEEMEN ¢ ayopag
MeyeBog tng ayopag

PvOuog petaPoAng g ayopag
Mepidwa ayopag

Aopr) g ayopag

JvykevIpwon ayopdag (market concentration)
SVYKEVTIPWOT ayopaotwV (customer concentration)
Eumodia e10060v otov kAAdo

Eumodia e€060v amo tov kKAAS0o

AmelAn] autd LTOKATACTATA TTPOIOVTA
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Tpomog Aertovpylag tne ayopag

o}\ltucn ﬂpo'iovm)v—Alacpopootoinon TIPOTOVTIWV-
TolomnTa tpoiovInv

Tluo)\oyloucr] ZJTO}\lTlKT] E}\aotucomta TILWV
AlKTLA O1AVOUTC TTPOTIOVIWV

IToAlTikn TPpOoPOANC KA OYETIKEC OATTAVEC

BaOuog artodoong me ayopag
ITep1Owpra kepdove
Kepoopopla
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Emuepovg ototyeia avaivorg Hikpo-mepifarrovroc (1).
Avaivon meAatwv

AVAAVOT) EMYEIPT|CEDWV-TTEAATOV

Cevikd YOPAKTNPIOTIKA ETLYEIPT|OEWV-TIEAATOV

[Tedla OpAoNC eMYEIPT|OEMV-TTEAATOV

X PN UATOOTKOVOUIKT] KATAOTAOT] KUPIWV EMLYEIPT|OEWV-TIEAATWOV
AYyOopaoTIKI] CUUTTEPUPOPA ETTLYEIPT|OEWV-TIEAATWOV

AvaAvon TEAIKOV KATAVAAD TRV

evikad YOUPOAKTNPIOTIKA KATAVOADTWV

A1a01Kaoia Kol KPITN Pl ANyng ayopaoTIKIC ATO@AoTC
E181ka ototyeia ayopag

Babuog wkavomoinong kat smototnta (loyalty)



2X€010 MAPKETIVYK

Avaivon AviaywviotwV

» Aourn kar Opyavwon

» Meoa tapaymwync

* ApaoTNPlOTNTES, OATIAVES KA
QITOTEAECUATA LAPKETIVYK KA
TTWANOEWV

» XpNUATOOIKOVOULKT] KATAOTAOT)
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Avaivon twv Aiktowv Atavoung

Ynapyovta Oiktua

Ao kat opyavmwor) O1KTO®V
MeyeBog kat dvvaun O1IKTVWV
Avvatotnteg mpoofaong ota dikTud
'‘Opotl ovvepyaoiag

Xpnon SIKTVWV ATIO AVIAYWVIOTEC

ITiBaveg ovuykpovoelg petald Twv HEAWV TOL 1010V
O1IKTUOV

» ITiBaveg ovykpovoelg HETAED O1APOPETIK®V OTKTVWV
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Ytadwo 2: ASlohoynon IIpoiovtikoy XapTopuAaKiov.

» LYNAOC PLOUOC AVATTTLENC & YAUNAO LEPIOO0
ayopac.

» LYNAOC pvOuOC avanmTvéng & VYNAO uepiodlo ayopag.

 yaunAog pvouoc avamtuéne & yaunAo ueplolo
ayopac.

* YauUnAog pvluog avamtuéng & yaunAo puepiolo
ayopdac.
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Ytaowo 3: Avaivon SWO.T.

AvVvauerg

IIpoiov leader onv ayopa.

Il oTOTTONTIKA O1AGPAAIOTC TTO10TNTAC.,
«Joyvpol kat ToAVETEIC OECUOL UE TOVC
nipounOevtec.

cAPKETA EAEYYOUEVO OIKTVO OLAVOUTNC.
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Evkaipieg

«AvEavouevog prOuoc avamtuéng e ayopdac.

*TaoN TV KATAVOAWT®V Y1 LYELQ, EVEELA, KA1 (PPOVTIOa
TOV OWUATOC.

Advvauieg
«XaunArn kepoo@opia.

Amewneg
«AvEavouevn amodoyn Twv private labels amo v ayopa.
« AVOLIEVEIC O1KOVOUIKES OLVOTKEC.
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Y1ao10 4: Emaoyn Ayopwv-ZToxmv.

Tunuatomoinon.

A&1oAOynon emuePoOLC TUNUATWOV.
Ytoyevon (targeting).
Alagpopomoinon-TomoBetnon (positioning).
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XTad10 5: TTOY01 MAPKETIVYK.

*A(POPOVV TIC AYOPES, TA TTPOIOVTA KAL TA ETMOIWKOUEVA ATTOTEAEOUATA TWV
SpaCTNPOTI TV LAPKETIVYK, TL.X.

—AVENON TWATOEWVY.

—Av&non pepidiov ayopag.

—Alatrnpnon (1 av&non) mMoToOTNTAC TEAATWV.
—Alatnpnon (N av&non) 1Kavomoinong TeEAATOV.

«Ex@padovtal mo10Tika 1) T0C0TIKA.

*KaBopiopog ava kamyopia teAdtov, ava KAtnyopia Ipolovinv, Ko
ovvnOwg ava Tpiunvo.

«M&oo peTpnong e amodoong Tne Aettovpyiag Tov MAPKETIVYK.
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eviKol 0TOY01 HAPKETIVYK KAl GTOYOL
ETMUEPOVC OTOLYEIMV TOV UIYHATOC LAPKETIVYK.

* XTOXO01 TTPOTOVTOG (JT.X. AVATTLEN KAL EI0AYWDYT] VEDV
TIPOLOVTIWV).

*XTOXO01 TIHOAOYNOTG (T1.X. ETTAOYT) TTLO
AVTAYWVIOTIKOV TIL®V).

«XT0)01 O1avopT|g (.. avgnomn apiBuov onueiwv
TTWANONC).

*XT0X01 TTIPOPOoANG (T.X. ALENOT AVAYVWOPIOILOTNTAS
HAPKAG).
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D ﬁ ZTO)(OI MClpKETIVYK

( Etaipikoi Z16x0I )
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S.M.A.R.T. kprmnpua €xAoyrnc otoYmv.

«Na eival ovykekpiuevor (Specific).

Na eivan petprowuol (Measurable).

Na eyovv cuuP®vNOel ATTO TOVC EUTAEKOUEVOVC
otnv emitevén tTov (Agreed).

Na etvan peaiotikol (Realistic).

*H emitevén touvg va mpooolopiletal Ypovika
(Time-related).
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Epyoieia oTpaTnNyikov IPoypPaUUATIOUOV
HLAPKETIVYK.

«AvaAvomn Xaouatoc.

«KUkAoc (wrn¢ tpoiovTtog kal Paom ayopac.
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KivkAo¢ (wr1)¢ TPOoIOVTOC

S E1oaywyn,
“*avamToudn,
< @WPLOTNTA,
< TTTOOT)
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daocerg ayopag.

Neal.

* AVOTTTUGOOUEVT).
«2talepr).
«XVPPIKVOVLEVT).
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Xtao1o 6: Xtpatnyikr) MapkeTIvyk.

o2 O1APOPETIKA oTaO1a ToV KZIT:
—Eloaywync.

—Avamtuénc.

—Qpuotnrac.

—ITtwonc.

I'la Hyeteg 11 AkohovOntec.
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Xtado 7: Xxeb10 Apaonc.

«Metyua Mapketivyxk.

—ITAGvo mtpotovtog (Product plan).

—ITAdvo TipoAoynong (Pricing plan).

—ITAavo Siavoung (Distribution plan).

—ITAdvo mwAnoewv (Sales plan).

—ITAavo mpoBoAng/emkoivmviag (Promotion/communication plan).

«IIpovmoAoy1ouOC.

IIpOoypaupa EKTAKTOV AVAYKNC.
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ITAavo IIpotovtog (Product Plan)-1.

IIpotlovTikol oTOYOL:

—Avasmtuén veov mpoilovToc.

—BeATtinon ovokevaoiag VPIOTAUEVOL TTPOIOVTOC.
—Enexktaon ypauunc ntpotovtog (product line
extension).

—AvanTuln VE®V XPNOEOV Y1 EVA VPIOTAUEVO
TIPOLOV.
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ITAavo IIpotovrog (Product Plan)-2.
IIpOlOVTIKEC OTPATNYIKES ATTOPACEILC YA
—To VAIKO / PLOKO TTPOIOV.

«Ag1TOVpYIKA YOp /KA.

X TUA.

IlowotnTa.

—To avio / dievpvuevo (augmented) stpolov.
«2voKevaolia.

«Entwvuuia (Branding).

«2VVOOEVTIKEC TIPOIOVTIKEC VTN PETIEC.
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ITAavo TyoAoynong (Pricing Plan).

*TiuoAoylakol oToYoL1, 7T.X.:
—AVTAYWVIOTIKEC TIUEC.
—ATTOQULYT) TTOAELOV TILWV.
*TiuoAoylakeg neboodot, m.y.:
—Baoel kooTtouc.

—Nexpov onuetov (break-even).
*TiuoAoylakeg ToAMTIKES, T.Y.:
—KataAoyov.
—A10POPOTTOINUEVT).
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ITAavo Awavournc (Distribution Plan).
2 TOYO1 O10VOUTNC.

—Melwon Oamavwy pLOTKTE O1AVOUNC.
—AvEnomn aplBunmikng otavounc.

« AlKTLO O1avouTC.

—Apeoo.

—Eupeoo.

«MeAn O1kTLOL OlaVOUTC.
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ITAavo IIwAnocwy (Sales Plan).
«2TOYO1 TIWAT|OEWV.

Ileployeg mwAnonc.

«MeyeBocg dUuvaung TwAnTwv.
*Opyavworn OLVAUNC TTOANTWOV.
«AVTANOT KA1 ETTIAOYT] VEOV TTWANTOV.
«Extaidevon moAntwyv kat

«Apo1p1 mwANTWYV.
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ITAavo IIpofoing/Emkowveviag (Promotion
Plan)-1.

* 2TOYO1 TPOOATIC.

e IIpovmoAoyiouoc.

* Brief.

» Epyaleia tpoPoAnc.

e Mnvouata.

e YTOXO1 KO TTPOYPAUUATIOUOC LETHV.
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ITAavo IIpofoing/Emkowveviag (Promotion
Plan)-2.

«210Y01 TTpoloAnc/ emkowmviag, T.X.
—va avénBei avavaplmpomta TOV KOLVOU-
OTOYOUV Y1a TO TIPOIOV,

—va :npmc}\n Oel 10 evOlaPEPOV TOV KOTVOU-OTOYOV
ylal TO JTPOTOV.

IIpovmtoAoyiouog mpooAnc/emkovaviac.
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ITAavo ITpofoing/Emkowmviag (Promotion
Plan)-3

«Epyaieia tpoffoAnc/emkovmwviac:
—Alagnuion.

—Apeoo MapkeTvyxk.

—ITpowBnon mtwAncewv.
—AnNuool1eg OXETELC.
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ITAavo ITpofoing/Emkowmviag (Promotion
Plan)-3

«Epyaieia mpoPoAnc/emxkovmviag:

—Ala@nuion.
—Aueoo Mapketivyxk.
—ITpowBnon mwAnocewv.
—Anuooleg oyeoelc.
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IIpovroAoyiopnoc.

IIwANncewV.

ITapaywyng (mpwteg LAeC, Aueon epyaoia,
Brounyavika £€oda).

«Kootoug mapayfeviwv/mtwAnBeviwv.
+EE00wV O101knomn¢g/o1abeonc.
«Katdotaong amoteAeoUATOV.
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IIpoypaupa Extaktov Avaykngc.

IIpofAemel TNV epu@avion oxeTika mbavwv
YEYOVOT®V KAl JTPOTEIVEL TPOTTOVC AVTIUETWITIONC
TOUC.
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TUMOL EKTAK TGOV YEYOVOTWV.

«AmoxAioeic amodoone (Performance discrepancy), Y. UEIWOT TWV
KaBapwv KeEPOWV.

‘Mn avauevoueva eowtepika (nrnuata (Unexpected internal issues),
TLX. QIOXWPTOT) EVOG OTLAVTIKOV OTEAEXOVG, Uid KAOT), EVaA EPYATIKO
ATUYT AL

I1i0ava eEwtepixa a{f\yovéra (Possible external events)-amelAeg Ao
TO 8EWTEPIKO TEPIPAAOV, OTTWG AVTEG ATTOTUTWVOVTAL 0TIV AVTIOTON
evotnta g Avaivong S.W.O.T. tov IIpoypaupatoc MapkeTivyk., Jt.y.
anwAela faotkov mpounBevt 1) teAaTn.

‘Mn gpopreyua  eéwtepika yeyovora (Unforeseeable external
events), J.X. @QUOIKEG KATAOTPOPEG, ITTAVONUIES, TPOUOKPATIKES
EVEPYEIEC KA TTOAITIKEC AVATAPAYECS.
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Xtadwo 8: I[TapakorovOnon kat 'EAcyyog ITpoypaupatog MapkeTivyk
« [ITIPOTPAMMATIZMOX

Yxedwaouog ITpoypaupatog Mapketivyk

Epapuoyn Ilpoypaupatog Mapketivyk AmoteAeopata Ilpoypaupatog
MapkeTivyk

« EAEI'XOX

SVYKPI0T] ATTOTEAEOUATWY OE OXEOT] UE OTOYOVG

Evtomopog mOavav amokAloemVv HETASD AMTOTEAECUATWY KAl OTOYXWV
AnNyn S10pBwWTIKGOV HETPWV
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Yvvtaén ko tapovotiaon Ilpoypauparocg
Mapkenivyk.

- a) [TepiAnyn (executive summary) kot
Elcaywyn.

» ) Kvplwe uepog kat, Tuyov,

- v) ITapaptnuata.
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ITepuAnyn (Executive Summary).

ITapaBetel pe cuvomTIKO TPOITO TA PACIKA OTuUElA
tov IIpoypaupatoc Mapketivyk.

—IIpotovta.

—Ayopec.

—2TOYOULC.

—ZTPATNYIKEC.
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«Elocaywyn».

«IIpoetoluadel TOV avayvwoTn Yl T LEAETT TOV
Kuplwg IIpoypapuatoc Mapketivyk.

«H Elcaywyn mpemer:

—Vva elval OLVTOUTN, TTEPLEKTIKT] KAl ATTOAVTA
KOTAVONTN.

—VQA ETTKEVTPWVEL TNV TIPOCOYT] TOV AVAYVWOTI OTOV
TPAYUATIKO o0koT0 Tov IIpoypaupatoc MApKeETIVYK.
—Va €Y1 TO 1010 OTUA L€ TO KEIUEVO TTOV AKOAOVOEL.
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ITepreyouevo «Eloaywynce».

—Emye1pnoiako emimedo 0To 0T010 AVAPEPETAL TO
IIpoypaupa MapkeTivyk.

—IIepilodo mov kaAvmtel To Ilpoypauua
MAapkeTIvyK.

—Tunuata 1 oTeAEYN IOV OEOUEVOVTAL YA TNV
exteAeon tov Ilpoypaupatoc Mapketivyk.
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«Kvpiwe Mepoc».

IIapovolaoT OA®WV TWV OYETIK®V OTOIYEIWV TTOV
aA@POpPOLV:

—0TOYOVC,

—OTPATNYIKES KAl

—TOKTIKEC UAPKETIVYK

OTIWC AVATITUOOOVTAL OTA OTAO1A 1 £WC 8 TOV
TIPOYPAULATOC.
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«ITapapTtnua»

ITapaBeon avaivtikwy mAnpogoplwv (m.y.
QITOTEAECUATA EPEVVWV AYOPAC).
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Evyaplotm yia tnv mpocoyn oag !!!




