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UNIT 1: Overview of various funding mechanisms




- _Equity
~ Financing

Friends Family
and Fools .

i3 The 3E's for
Funding

Source: https://stutalks.com/3f-s-friends-families-fools/ Source: https:/gph.cf2.quoracdn.net/main-gimg-
5de56b0e9efc8428ff9062b48e2ch769-Iq

fEETHIS

Source: https://ethis.co/blog/equity-crowdfunding/




>TOd10 XpNUOTO60TNONG

Xpnuatodotnon =mopdg (Seed-stage financing)
Mikpd ) yeoaia TTood XpnNUaToddTNONG TTOU TTPOC@EPOVTAl Yia proof of
concept
Xpnuoatodotnon Ekkivnong (Start-up financing)
XpnuatoddTtnon yia uAotroinon tng 10€ag, xpnuarodoTnon E&A
Xpnuatodotnon apxikng avamntuéng (early-stage financing)
MeyaAutepa TTOOQ XPNMATOOOTNONG OE ETTIXEIPNMUATIKA OXAMATA ME
ETOIUN OPAdA KAl TTPOIOV/UTTNPETIa o€ AN OOKIMNAG 1 TIIAOTIKAG
KUKAOQOpPIag Xwpic yeyaAa i e kaBoAou £o00da.




Xpnuotodotnon

- TINyeg
KEWPAAQIOU

16100 KEWPOAAAI

AAAOL HETOXOL: | CUPPETOXI] OTO KEWOAANIO UIOG
ETUXEIPNONG ONUAiVEL CUVNOWS CUPPETOXN OTOV EAEYXO
kol Tn &loiknon. MNooco cipaote dlateOetpevol va
TTIOPOXWPNOOUE;

|d1WTEG

Etmixeipnuartikoi ayyeAol

Venture Capital

O1 e1TeEVOUTEG DEV TTPOCPEPOUV JOVO KEQPAAAIO. 2ZUvhBwWS
gival o€ B€on va oUPBAAOUV OUCIACTIKA UE TNV EUTTEIPIA,
TNV TEXVOYVWOIia Kal TIG ETTAPES TOUG

Adaveix

ETiXOpNYnNoEeig

Xpnuatodotnon eméxktaong pe franchise
Crowdfunding




STada

XpnHatodoTnong
HEOW
CUHUETOXNSG

Product/
Service
Pilot

R&D

Going
Funding

Public

Proof of
Concept

Seed Start- Early- Second- Third- Bridge
Stage Up Stage Stage Stage
— Investment —— Sales —— Risk

Source: Neck, H. M., Greene, P. G., & Brush, C. (2014). Teaching entrepreneurship:
A practice-based approach. Northampton, MA: Edward Elgar.




« EUpeon KaTAANAOU emeVOUTN

« AvadnTtnon XpnuatodoTnong oe KOTAAANAO Xpovo (KaTtaAAnAo otadio
avamTtuéng)

« AvadTtnon xpnuatodoTtnong os otadio KaANnG wuxoAoyioag (m.x. o
TEPITITWON OTTOYVWONG, Ol ETIXEIPNHATIES O EKXWPNTOUV TTOAU
HEYOAUTEPO KEPAAQLO)

« EmAoyr KataAANANG popwng xpnuotodotnong (seed, start-up, early
stage, KAT.)




Private Equity

Venture Capital

Start-Up Early Growth Later-Stage

Source: https://th.bing.com/th/id/OIP.RUT4Cf80qi02ig5B-
nEVPAAAAA?pid=ImgDet&rs=1



https://www.onlinemba.com/blog/how-to-fund-a-startup/

XpNUoatodoTnon HEOW CUHPHETOXNG (OTO PHETOXIKO KEPAAQLO)

* NMwAnNon YETOXIKOU KEPOAQIOU PE AVTOANOYUO HETPNTA

* H mita polpadeTal o€ IEPIOOOTEPO OTIO EVA ATOUO




MopeC XpNUATOdOTNONG HECW CUPHETOXNG

EnevduTikoi ayyeAot - Business Angels
XpNUAToS0TNON O€ VEOWUEIG PN EICNYUEVEG ETIIXEIPNOELG

EMEVOUTEG EMYEIPNHOTIKWY KEWYOAQiIWY UYPNAOL KivbUvou - Venture Capitals -VCs
ETayyeApOTiOg EMEVOUTIG TTIOU EMEVOUEL O€ ETOIPEIEG OTO APXIKO OTASI0 OVATITUENG KOl OE OVEPXOHEVEG ETAIPEIEG

IS1WTIKG EMEVOUTIKG KEPAAOta - Private equity- PE

Ol EMEVOUTEG ISIWTIKWY ETTEVOUTIKWY KEWPOANIWY OTOXEVOUV O€ EYKOOIOPUHEVEG ETAIPEIEG TTOU EXOUV

Qo8 ESEIYPEVO 1OTOPIKO ETIITUXIAG KAl BEAOLV Vo eMEKTOOOUV 1 va avadlapOpwBouv. Tuvnbwg n eTalpeia PE
ayopadel Eva PePidlo EAEyXOU OTNV ETALpEIQ.

H apxikn dnpooia mpoowopa - Initial Public Offering - IPO

QVAWPEPETAL OTN S1aS1IKOTIO TIPOCPOPAG HETOXWY PIAG IBIWTIKNG ETOIPEIAG OTO KOIVO OE PO VEX £KSOCT HETOXWV
yla TpWTN Qopd. Mia Snuocia yypawr) EMITPETEL O HIA ETAIPEIA VO AVTANOEL HETOXIKO KEWAAALO OTIO SNUOCIOUG
EMEVOUTEG.




3Fs - Friends, Family and Fools

KaBe xpovo, HeTtafl 35-40% TWV VEOWPUWYV ETIIXEIPTOEWY AaPBAVOUV KEPAAQLO OTIO
(PIAOUG KOl OUYYEVEIC.
Fevika, N XpNUOTOS0TNON WYIAWV KOl OIKOYEVELNG:

« bev mepldappavel Tnv emionpn dtadikaoia avabewpnong 1 T deovoa
ETUUEAELQ TTIOU EUTTIAEKOVTOIL OE KOTOOTOOEIG EUTTIOPIKOU SAVEIOU 1
emevbUoEWY ayyEAou

Ol (PIAOL KOL 1) OIKOYEVELD deV TIPOKEITAL va TIPpOBoUV o€ d1e€0b1KN €€ETaION
TOU TIIOTWTIKOU 00G IOTOPIKOU 1) VO OTIOITI|OOUV EKTETAUEVES E€QOPANIOELS
ylo va e€aapalioouv To dAvELD

* 1 OXEON UE TOUG PIAOUG KOl TNV OIKOYEVELD Eival S )
ETONG YEVIKA EUEAIKTN OO0V 0OPA TIC ETIAOYEC () —=> &keer
QTIOTIANPWHNG KOl TA IOXUOVTO ETIITOKIO j< \ﬂ/’

[Aencs ¢ lemily « Feels

https://www.linkedin.com/pulse/friends-family-fools-andr%C3%A9-
dias




KaTtnyopieg
ETtevouTIKWY
AyyeAwWV




Volume of business angels active in early-stage investments
in Europe from 2011 to 2020
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Source: Statista




ErtevbuTteg Emixeipnuatikov KewoAaiov YwnAou Kivduvou

» ETOyYeAPOTIEG ETTEVOUTEG — SIOXEIPIOTES XPNHUATWV

e JUYKPOTOUV TAUEIO KEWYAANIOU ETIIXEIPNUOTIKWY CUPUETOXWY TIEPIOPIOUEVOU
QVTIKEIPEVOU 1/ Kat Siapkelag (cuvrBwg 10 Xpovia)

e Emevbuoelg 1€k — 100 €K.

e EmevdloUuV O€ EMIXEIPIOEIG TIOU £XOUV OTIOOEIEL OTI UTTAPYXEL a§lOAOYN ayopd Yio
TO TIPOTOVTO 1| TIG UTINPEDIEG TOUG

* 'E€060G 0€ 5-10 £Tn

« EmavemevdUoelg KAOE 2-3 £Tn BAOEL TNG AVATITUENS TNG ETTIXEIPNONG




. : Ol ETTEVOUTEG TIPOCIPEPOUV

I'IEpO('O(T[O Ta OUUBOUAEG, HE€10TNTEC KAl

XpnuaTa... EUTIEIPOOYVWOIN, KOOWG Kal
YVWPIHIEC.




O1 Slawopég petalL Twy BAs kal Twv VCs

EMENAYTIKOI AFTEAOI ENMENAYTEZ ENIXEIPHMATIKOY KE®ANAIOY YWHAOY
KINAYNOY

Atoptkn afia Gvw Tou Tek. AoAapiwy JUOTNVOVTOI WG TOUEIN TIEPLOPIOPEVOU EUPOUG/BIAPKELNG
(Limited Partnership)

EmevéUouv amd 25000 £wg 100000 S0AAPLA TIPOCWTILKA EmevéUouv amd 500000 S0AAGPLO KAl VW OE ETIXEIPNMUATIKEG
KEPOAala OUMMETOXES

XpNUOTOdOTNON ETAIPEIWY OE OTASI0 OTIOPAG 1 APXIKNG XpNUOTOSOTNON ETAIPEIWY OE OTASI0 OPXIKNG AVATITUENS WG
avamtuéng Kal TO TPiTo oTAdI0

Ale€ayouv atumn déouoa emipéAELQ Ale€ayouv emionun déovoa emipéAsla

YnewOuvol yla TIG OTIOPATELG TOUG Ot amoAoEl§ AapuBavovTal e EMTPOTI

'E€060¢ e amoSO0EIG ETI TNG IPOOWTIIKNG EMEVOUONG 'E€060¢ e amoSO0EIS Yia TOUG ETAIPOUS TOU TOHEIOU

Source: Neck, H. M., Greene, P. G., & Brush, C. (2014). Teaching entrepreneurship:
A practice-based approach. Northampton, MA: Edward Elgar.




Venture capitals otnv EAAGSO

" @
uni.funo

Al
« 1%
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OAec ol
ETIEVOVOEIC
yivovTal...

Me Tn 6€ouoa ETTIUEAELD

due dilligence




OUYKEVTPWON Kal Slaxeiplon eppavwe enNvng N akopa Kal
dwpeav epyaciog amo evOoUuoIwWOEIG TTEAATES KOl OHOIOEATEG.

I_”\r] GOT[O p lOp (')(; Apopa tn xpnon d1adikTlou yia TNV TPOCEAKUON,

Crowdsourcing

ATIOTEAEI TTOPO TAAEVTOU KOl EPYACIOG




NAnpoxpnuatodoTtnon

Al0S1KOOI0 CUYKEVTPWONG KEWPAAQIOU Y10 VA VEO EYXEIpNU
HEOW EVOG EVPEWG KOIVOU, KOTA KOVOVO HECW TOU dladikTuou

Crowdfunding




Tumol Crowdfunding

ETtEVOUTIKO HOVTEAO - TIAATPOPUEG TIOU TIPOCWPEPOUV TN duvaTOoTNTA EMEVOUONG OTNV
ETOIPEIN EITE HEOW OUPPETOXING OTO PETOXIKO KEWPAANILO

AOVEIOKO HOVTENO - TAOTWYOPHEG TTIOU TIPOCPEPOUV TN duVATOTNTO EMEVOUONG OTNV
ETOIPEIO HEOW TTOPOXNG Saveiou

XOPIOTIKO PHOVTEAO - TTAOTPOPUES TIOU Oev amoTeEAOUV KATIOIOU €idoug emevbuaong otnv
EMIXeipnon oAAG TpowBoULV TNV PIAAVOPWTIIO Kol TNV aAANAgyyun

AVTOAAOKTIKO HOVTEAO - TAOTPOPUEG TIOU OTTOTEAOUV SiOUAO TIPOWPNGS ATIOKTNONG TWV
TPOIOVTWYV




NMAcoveKTNHOTO —
Nayideg
NMAnOoxpnuaTodoTn
ong

ATtOTEAEL ATUTIN
EPEUVA AYOPAG

E€olkovounon
e€00wWV
HOPKETIVYK

Avatpopodotnon

0€ OPYXIKO OTAS10

Oikodounon
OXEOEWV UE TOU
TEAATEG OTTO
vwpIg

Mn Tapaxwpnon
peptdiov NG

ETUXEIPNONG

EkBeon TG 16€ag




INDIEGOGO




Mpw TRV avadnTnon XpnHoaTodoTnong....

H emixeipnon mpemet va yvwpilel Tnv aia Tng

Kal

H emixeipnon mpEMEl va yVwPIJeEl TTOGO PETOXIKO KEPOAANLO Ba TTAPAXWPTCEL KAl YIO Tl TTOOO
emévéuong




NMwg ekTipaTal N afia P0G EMYEIPNONG XWPIG OIKOVOUIKO
IOTOPIKO;

Nooog XxpOvog Ba XpelooTEl Yo va yivel kepdoopa n emixeipnon;
Tt SuVaTOTNTEG EXEL VO peyeOUVOEL;
Moti agifel va emevbUoEl KATIOIOG OTNV ETIIXEIPNON OAG;

Mota €ivat n otpatnytkn €€060u; MNa va KOTOAABOUV 01 EMEVOUTEG TIWG Ba ATTOKOUICOUY
amodoaon amo TNV EMEVOUON OTNV EMIXEIPNOT) OAG.

MolEG Ol SUVOTOTNTEG TNG ETXEIPNONG OOG OTNV ETIAEYUEVN QYOpPQ;

NWG EKTIHWVTOL TIOPEPWPEPEIG ETAIPEIEG TTOU dpaoTNPLlOTIOIOVVTAL OTOV KAGSO;




Ti KOITOUV Ol EMEVOUTEG;

Moleg gival ol epTelpieg oag; Eixe TPoNyoUHEVEG ETITUXIEG N OUASOG OAG;

Nooa Atopa XpNolYoToIoUV TO TIPOIOV 1] TNV UTINPECI 0O,

YTIApXEL ETOIUO KAVAAL Slavoun|;

Eival o KAGS0G oTov oToio SpaoTnplomolEioTe SNHOWIANG;

Elval €Tolun n ayopad ylo To Tpoiov/umnpecia;

Motot €ival Ol AVTOYWVIOTEG OTOV KAGSO;

Mola €lval n euKkalpio ylo To TTPOIOV 0aG; Tt £160UG TTEAATEG OO TIPOCEAKUOETE;

Noon afio pTopoULV Va (PEPOUV Ol ETIEVOUTEG HEOW TWV CUHPBOUAWY Kal TNG KaBodynong Toug;

MwG CUYKPIVETE TO TTPOIOV COG PE TTOPOHOLN TTOU KUKAOWOPOUV GTNV ayopQ;
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UNIT 2: Preparation of funding proposals
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UNIT 3: Financial projections and funding needs




OIKOVOUIKOG
ZXESIOHOC

NMANPNG KOTAAOYOG TWV BOCIKWY TIOPASOXWY Yla:

* TO BOOIKO OEVAPIO
* TO XEIPOTEPO CEVAPIO

NpoBAEYEIG E006WV yia Ta dUO cevapla

NpoBAEYELG ICOAOYIOUWYV Yio Ta SUO oevapla

NPOoBAEYEIG XpPNHOTOPOWY YIO Ta SUO gevapla




H Azttoupyia
™mg
OIKOVOUIKNG
Saxeipiong

EpyoAgio EAEyXOU KOl TIPOYPAUUOTIOHOU, TIOU
apopa (EKTOG OTIO TO AOYIOTIPLO KOl TOV
ENEYXO):

2 TPATNYIKA

Alaxeipion Kivouvou

KaBnuepiv Asitoupyia




szaTnv““'] KaBoplopog kpitnpiwv

ANWN aTTOWACEWY EMEVOUONG Kal AVATITUENG
TWV TTOPWYV TNG ETIXEIPNONG
TTPOUTTOAOYIOHOG ETTEVOUCEWY
TTPOUTTOAOYIOUOG TANEIOKWY POWV
XPNMUOATOOIKOVOMIKI EKTIHNON ETTEVOUCEWV




Awaxeipion
KivoUvou

0 ATTO ATTPOLBAETITOUC TTAPAYOVTEG OTN
AeIToupyia

A

0 ATTO TNV OIKOVOWMIKA dOMN TNG ETTIXEIPNONG

0 ETMIAOYI KEQAAQIOKAS OOUNG:

O OXEON METOXIKOU KEQAAQIOU UE ATTAITIOEIG
TTIOTWTWYV

o ETMIAOYI TUTTWV XPEOUC
O TTONITIKA) HEPIOUATWYV




0 €CACPAAION ETTAPKOUC PEUCTOTNTAG
O €iTE WS KaBapou peuaTou
O E€ITE WG TTIOTWTIKA Opla

KaOnuepivi
AsiToupyia

O TOPAKOAOUONGON TOPEIOKWY POWV

o OlAXEIPION PEUCTOTTOINCIUWY OTOIXEIWV
EVEPYNTIKOU Kal TTaBnTIKOU




H Aoykn
aAAnAouyia




NMpouUmoAoyiopog
gEMEVOLONG

KooTog emevduong
ApXIKN €TTEVOUON
N\EITOUPYIKO KOOTOG
2100EpO KOOTOG
MeTaBANTO KOOTOC

Amtodoon emevbuong
TiIOAOYIOKN TTOAITIKNA
ExTiunon TwAnocewy




YTIOAOYIOHOG KOOTOUG KOl ATIOTEAEOUATWY

ApPXIKO KOOTOG 100000 Mapaywyikd dUVOIKG/ETOG 100000

A&1Toupyiké K6OTOG 92500

MicBoi 54000 lNpoowrTiKO 3 KéoToG picbou 18000
K&oTog AgIToupyiag eyKataoTaong 15000

A' UAeg Avd povada TTPoIGVTOG

KpiBdpi 1000 MoodtnTa 0,02 Tiun 0,5
Nepod 2000 MoodtnTa 0,2 TiuR 0,1
A\UKiOKOG 2500 lMoodétnTa 0,005 Tiun 5
YT1roAoItra K6oTn TTapaywyng 3000 kbé0TOG 0,03

MeTagopikda 5000 kbéoTOG 0,05

Alapnpion 10000

NMwARosig 135000 MooodtnTa 90000 TiuA TTwANoNGg 1,5
Képdn mpo ®6pwvV Kal ATrooBécewv 42500

ATtrooBéoelg 15000

Képdn mpo dopwv 27500

dSpol 9625

KaBapd képdn 17875




Kpitnpua

aloAoynong
emevduonc

H emévduon mpemel va e€aoalilel amodOoelg TToU va
QVTOTIOKPIVOVTOIL OTIG TTPOOOOKIEC TOU ETEVOUTH YIA
TNV anodoaon Tou KEWaAaiov Aaupavovtag uTtoyn:

TO I0XUOV ETTITTEDO ETTITOKIWV

TNV «ETTIKIVOUVOTNTA» TOU £YXEIPAMATOC (600
MEYAAUTEPOG O KivOUVOG ATTOTUXIAG, TOOO UEYAAUTEPN N
ATTAITOUMEVN ATTOdO0N)

TIC ATTOOOCEIC AVTIOTOIXWV EYXEIPNUATWY (CUYKPITIKN)
acloAdynon), OTTwWG T1.X. TNV atrodoon ava T.J. O€
EMUTTOPIKA KATAOTAMATA, TO TTOOOOTO TTANPOTNTAG O€
cevodoxeia




Nekpo Znpeio piag emyeipnong, sival To avaykaio UPog Twv MwAnoswv (ouvilwg os
HOVASEC TIPOIOVTOC I} UTINPEGCIAG), TO OTIOI0 GV TPAYHATOTIOU)CEL 1) EMIXEIPNON, KAAUTITEL

oAa TG Ta £§0da

3€ QUTO TO onpEio N emyeipnon Sev mpaypaTomolei ouTe KEPSOG oUTE {nuia.




Npoadiopiopog

NekpoU H avaAuon Tou NekpoU Inpeiou amoTeAEL Lo
' OVOAUTIKI TEXVIKN YIO LEAETN, EPELVA KOl

OTNHEIOY OUUTIEPACUOTO YUPW OTIO TN OXEDN:

(Break Even

Ana[ysis) TWV OTOBEPWV £EOOWV

TWV METABANTWYV £COOWV
TWV EICTTPACEWV KAl

TWV KEPOWYV OTTOIAODNTIOTE EKMETAAAEUONG




AlopopeTikol Tpomol 'Exkppaocng Nekpou Enpeiou
0O¢ adia TwANoEWV: € Tt VYo wANoewv (Tqipou) n emixeipnon dev MPAyHOTOTOIEL OUTE KEPHOG
oUTe {nuia;

QG M0000TO0 % TwV MNMWANCEWV: € TIOI0 TIOOOOTO €M TWV TPOPRAEMOPEVWY TIWANCEWY, N
EMIXEIpNON dEV TPpAyHOTOTIONEl OUTE KEPHOG OUTE {npia;

Q¢ moootnTa NMwAnoswv: NMooa mpoiovta (i GAAN povada péTpnong) TPEMEl va TIWANOEL N
ETMIXEIPNON YlA VO PNV TTPAYHATOTIOINOEL OUTE KEPOOG OUTE {nuia;

QG XPOVOG: € £va ETNOIO XPOVIKO 0piovTa, TTOOOUG PNveG Ba xpelaoBei n emixeipnon ya va
TIPOYUOTOTION Ol EKEIVEG TIG TIWANCEIG TTOU B0 TNV (PEPOUV GE ONUEIO VA PNV TIPOYHOTOTIONNOEL
oUTe KEPOHOG oUTE {npia;




Alaypappo VEKPOU onUELov
(break-even diagram)

papun ouvolou eoodwyv oo

-
-
-
-~ Képbo
-
-

Nexp6 onpeio:
w ZUvoAIKO Kémmsoébwv 2 >\
w -
- i
v Mpappn
B MetafAnTokdoTOG | OUVOAIKOU KOOTQUG
0
X

Z1aBepo6 KO6OTOG I

'Oyko¢ (Hovadeg TpoidvTog ava mepiodo)

Mnyn: Principles of Operations Management, J. Heizer and B. Render, Sth edition, Pearson, 2008, AiGypaupa 5,




TUTTOG UTTOAOYIOHOU TOU VEKPOU OnpEioU

P =n 1y mwAnong piag povadog poiovTog

FC =10 0T0B€EPO KOOTOC

Qys = N TTOOOTNTA VEKPOU CNuEiou

AVC = 10 YEOO WeTARANTO KOOTOC (UETARANTO KOOTOC avd povada)

Eme¢hynon:

270 «VEKPO onpeio» 10 KEPDOC €ival UNOEVIKO, ETTEIDN N OUVOAIKS TTPAC0d0C I000TAl
HME TO OUVOAIKO KOOTOG

P*Qy=TC

P*Qy=FC+VC

P* Qs = FC + AVC*Qys




Nekpo onpeio (break even point)

Epapuoyij
'EvOg eKOOTIKOG 0iKOG amoaailel TNV €kdoon evog BIBAIOU. To KOOTOG TOU EYXEIPNHUOTOG SIAPOPPWVETOL WG EENG:

A. STaBepEC AaTIAVES

- AlopOwTEG 5000€.

- Eikovoypawnon BiBAiou 11.000€

- STolXEl00£TNON 16.000€

TUvoAo oTafspwy Samavwy 32.000€.

B. MeTaBANTEG Samaveg ava avtitumo BiIBAiou

- EkTuTiwoelg, BIBAIOSETIa 4€.

- MpopnOBeia BiPAloTtwAeiou 2,5€

- AIKALWHPOTO CUYYPOWEWY 3€

- Fevika €€06a 2,5€

T0VOAO peTABANTWY Samavwy avd avTitumo 12€.

I. Tiun MwAnong 15€.

Epappolovtag TNV pEBodo TNG HOONUOTIKNAG IGOTNTOG YO TNV EUVPECT TOU VEKPOU ONUEIOU EXOUHE:
X =32.000/(15-12) = 10.667 avtituto

FUVETIWG, TIPOKEIPEVOU 1 ETUXEIPNON VO EXEL KEPHOG, Oa IpEmel va SiaBéasl TepioadTEPN and 10.667 avTiTUTIO TOU
BiBAiou ava mepiodo.




KaOapn

mopovaoa
alla
NPy =&

SUYKPLON OVAUECO OTO KOOTOG HIOG ETEVOUONG KAl TNV
mopouoa aio aBEPAIWY HEAOVTIKWY TAUEIONKWY POWY
TIOU TIPOKUTITOUV OTIO QUTH)

KaBopilovTal ol TAUEIOKES POES

*  OVOMOOTIKEG N TTPAYMATIKEG (ME 1] XWpPIS TTANBWPIoUO)
* 0 XPOVIKOG opifovTag agloAdynong Tou €pyou

e UTTOAEIMUATIKA agia (ME TIC POPOAOYIKEG ETTITITWOEIG)

Opicetal To TTITOKIO TTPOEEOPANONG
YtroAoyi¢ovtai ol TrTapouoeg agieg kai N KMNA (NPV)

NAaupaveral n arépaon




KaO@apn Napouvoca Aia (NPV-
Net Present Value)

- H kaBapn TTapouca a&ia JNTToOPEi va OPICTEI N
CUVOAIKNG TTapouca agia twv KaBapwv
Xpnuatikwv Powyv

- H kaBapn tTapouca agia ocuykpivel TNV
onuepivi agia Tou doAapiou og cuvapTnon e
TV agia Tou idiou doAapiou oTO MEAAOV, apou
AGBoupe uttOWwn Tov TTANBWPEICHUO KAl TIG
ETTICTPOPES XPNHMATWY (KaBapd KEPON).




KaOapn MNapouoca Aéia (NPV-
Net Present Value)

« Edv n kaBapn Trapouca adia piag evoexOpevnS
eTEVOUONG gival BETIKA TOTE N CUYKEKPIPEVN
eTEvduon TTPETTEI va yiveTal AttodekT a@ou
ATTOPEPEI ATTOO00N UEYAAUTEPN ATTO TO KOOTOG
KEQPAAaQiou (ETTITOKIO TTPOEEOPANONG) (DNAQdN
NPV > 0).




[Mapaodeiyya - YoponAekTpikn Movada

ear. € ETOZ 0 1 2 3 4 5 6 7 8
NQAHZEIZ 0 0 0 o| 1oe8| 1883 1612 1812 1612
KOZTH/ESOAA 0 0 0 0 44 44 4,4 4,4 4,4
®OPOI & AIKAIOMATA 0 0 0 0 22 3,1 3,2 3,2 3,2
XPHM. POEZ 0 0 0 0 103 | 1488 | 1536 | 1536 1536
KOZTH ENENAYZHE 10 74,9 778 | 142| 1408 60,3 3,8 0 0
KAGAPEZ XPHMATIKEZ POEZ 0| 749 | 778 | -142)| -378 885 | 1488 | 1536 | 1536
MAPOYZA AZIA (ETOZ

0) -10,0 | -68,1| 64,3 | -858| -25,7| 55,0 | 846 788 | 71,7
KAGAPH NAPOYZA

AZIA 36,2

I = €MITOKIO TTPOECOPANCNC (UTTOBETOUE OTI eival 10%)




EAcUOepn
TOHEIOKN
. N\EITOUPYIKO ATIOTEAECHA
pon + ATtooBE0EIC
(Free Cash : Dol
Flow - FCF) + Mn A€ITOUPYIKA €0060

ErtevbUoEIg o€ pevoTOoTIOIN OO
- Enevbuoelg o€ TTayla




AANO XpOVOC OTIOTIANPWHNAC TNE ETTEVOUONC

Kpnpu A€IKTNG EOWTEPIKNG ATTOOOONG: TO EMITOKIO
mpoe€opAnong yia to omoio n KMA ioouTal e
und&v

Agiktng amodoTikoTNTAg=KMNA/ApXIKN)
emevouon




AvaAvo AvaAuon svalcOnoiog

rl MeAETN TNG METABOARC TNG ATTODOONC TOU EYXEIPAMATOC avaAoya
2 € TN METAPROAR KPICIHWYV TTAPAPETPWV

ElTSV&UO'I]( He TN peTaBoAn Kpioiy PAMETP

AvaAuon ogvopiou

Aigpeuvnon NG emmidpaong HEANOVTIKWYV €CEAICEWY OTTOU
ueTaBAAAovTal TTOAAEG peTABANTEG padi (TT.X. N MEiwon TNG
ayopaaoTIKAG dUvaNG TTOU TTPOKAAEITAI o€ TTEPI0dO UPETNS
EXEl WG ATTOTEAEOHA TOOO TN MEiwon TNG {ATNoNG 000 Kal
TNV €uaIoONCia w¢ TTPOC TNV TIUF, OTTOTE AVAUEVETAI KAl
MEiwoN oTNV TIUN)




Nwg
EMNPEQ(eL n
doun Tou
KEWPOAQIOU;

PevuotoTnTO

« AmomAnpwun daveiwv
« MepiopaTo

Amtodoan emevbuong

MOTOANTITIKA IKOVOTNTO

AuvaTOTNTO AVOATITUENG




ENIXEIPHZH
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NPQTH XPHMA
YAH

NMPOMHOEYTEZ

1a1A
KEDANAIA

MEPIZMATA KAI

KEQANAAIAKA KEPAH




5+1 BaOIKA!

KéoTog ETrévduong: Eykardotaon kal avartrtuén €myeipnong

NMwARoeig (R 1¢ipog): Ta £00da TNG ETTIXEIPNONG OTTO KABE KAVAAI /Ty

KoéoTtn/Egoda

- KéoTtog NMwAnBévTwy: o1 datTdveg TTou ouvdEovTal AUECA UE TNV TTAPAYWYN
TTPOIOVTWY, TNV TTPOMABEIN EUTTOPEUPATWY KAl TV TTAPOXH UTTNPECIWYV
(MeTaBANTO - variable)

- AeIToupyIkéEG AATrAveg: YEVIKEC Kal DIOIKNTIKES OATTAVEG OpyAvwong —
01G0£0NC KATT, EKTOC TNG dIAdIKACIAG TTPOUNBEIWV Kal TTapaywynS OTTwG eVoikia,
MI0B0i OI10IKNTIKOU TTPOCWTTIKOU, Ao@AAEIEC KATT (ZTaOEpEC- fixed)

®o6poi (kal Aikaiwuarta): POpog €100d0rUaTOC Kal AAAoI OpoI Kal SIKAIWUaTA
(TTYX aKIV. TTEPIOUCD, XAPTOONUA, OIOKAIWMW. EKUETAA.)




OIKOVOUIKOG
ZXESIOHOC

cash in — cash out = net cash
flow




Kabapi XpnupaTtikn PoR:
lMooa ypAuara yevva (s1opoég) kar §odeuel (eKpoéC) n emixsipnon o& pida
CUYKPIMEVH Tepiodo (CUNTTERIAQUBAVOLEVWY KAl TWV EMTEVOUTEWY KAl
TWV avaykwy oe KepdAaio Kivnong (Mpaypatikég XpnuaTtikég Zuvaliayég!
Cash is King! Cash is Blood! etc)

»  Ta uepiouard (Arrodoon rwv HeTOXWY) eEAPTWVTAI ATTO TIC KAOAPEC
XPNHATIKES POES

o [laparsrauéveg ApVNTIKES KABAPES XPHHATIKESC poéC => H emixeipnon
O&V KATAQPEPVEI VA AVTILETWITIOE TIC OIKOVOUIKES THS UTTOXPEWCEIS!

$7.500. ... ...l $7.500

Eilopogg Xpnparwy

Ekpoég Xpnudrwy

$12.000 $10.000 $8.000 $3,900 $2,600




Napadetypa - YoponAektpikn Movada

>UpBaon MwAnonc evepyeiac: 40 € /MWh

AsiToupyika Kootn/E€oda: € 4,4 ekar. / €T0C

dopor & AikaiwpaTa: 0% Popoc €1000NHaAToC, 2% Twv 000wV dIKAIWKATA
EKMETAAEUONC UBATIVWV NOPWV

NMwARoeig (7° €T0G) : 40 €/ MWh * 460MW * 365 days/year * 24 h/day = € 161,2 ekar
Agitoupyikda Kéotn/'ESoda: € 4,4 ekar. / £10G
KepdAaio Kivhong: aupeAntéo

Mivakag KaBapwv Xpnuartikwyv Powv:

ekar. €

ETOZ 1 2 3 4 5 6 7 8 9 10
NQAHZEIZ 0 0 0 0 109,6 156,3 161,2 161,2 161,2 161,2
KOXTH/EZOAA 0 0 0 0 4.4 4.4 4.4 4,4 4.4 4,4
®OPOI & AIKAIQMATA 0 0 0 0 2,2 31 3,2 3,2 3,2 3,2
KOZTH EMNENAYZHZ 10 74,9 77,8 114,2 140,6 60,3 3,8 0 0 0
KAGAPEZ XPHMATIKEZ POEZ -10 -74,9 -77,8 -114,2 -37,6 88,6 149,8 153,6 153,6 153,6




Napadetypa - YoponAektpikn Movada

lMpoutmroAoyiouoc épyou $400 ekar. H xpnuaroddrnon tn¢ Karaokeung yiverai ue $200
ekar. 161a KepdAaia kai $250 ekar. tparmeliko daveioud. To kepdAaio Ba amrooBéverai
avaloyikd (straight-line basis) o€ mepiodo 35 erwv. Zuvemwc, n AoyioTikh aéia Twv
mayiwv Ba ueiwveral KGBe éro¢ Kard 400/35 = $11.4 ekar. H povada Oa mapdyei
EVEPYEIQ KAl OUVETTWS £€000Q, aTTo Tov OEUTEPO ET0C (TO 1° €rO¢ Yiveral uovo
karaokeun). O KukAog¢ Epyaciwv Kara 1o 2° £10¢ givai 1o 68% Twv €000wV TTAHPOUS
Aeiroupyiag ($161.2 ekart. 10 4° é10¢) Kai Kara 10 3° €10¢ €ivar 10 97% autwy. To
Koortog MNwAnBéviwy (Gueoa kKOoTn) ektiuwvral oto 5% 10U KUKAOU £pyaociwy Kai ol
Aarmraveg Aioiknong (uueoa k6atn) ekniywvral ws $10 ekar. ava Ero¢. Emmiong
arTodideTal POPOC EI00ONUATOS LIE POPOAOYIKO ouvTeAeaT 35%.

H Emrévduon kai n Atréofeon tng
1 2 3 4 3 b T ] 9 10

Emrévduon A00.0 (1.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0 0.0
ETnoieg ATrooBéoceig 11.4 114 114 11.4 114 114 114 114 114 114
AtrooBéoeic 11.4 228 342 456 570 684 798 91.2 1026 114.0

| AoyioTiki ASia Nayiwv ~ 388.6 377.2 365.8 354.4 343.0 331.6 320.2 308.8 297.4 286.0




|
Kataotaon ANMOTEAEOHATWY XPNoNng

‘Etocg 1 2 3 4 5 6
KokAoc Epyaciiv 0.0 109.6 156.3 161.2 161.2 161.2
KéoTtog NMwAnBéviwyv 0.0 9.9 7.8 8.1 8.1 8.1
Acioupyikd Képdn 0.0 1041 1485 153.1 153.1 153.1
Aatrdvec Aloiknong 10,0 100 100 100 10,0 100
ATooBEOTIC TTT 113 114 111 111 1131 EBITDA

Képdn po (21.4) 827 127.1 1317 1317 1317

Popwv
Kar Tokwy 325 325 325 325 325 325

| 1 VRVI

Képdn MNMpo ®épwv (53.9) 502 946 992 992 99.2

, ®dbpol 0.0 176 331 347 347 347
" KaBapd Képdn (53.9) 326 61.5 645 645 645
, Mepiopara (0.0 4.9 9.2 0.7 9.7 9.7

" AmoteAéopara Eic Néo (53.9) 278 523 548 548 548
. Kabapr 6¢on (53,9 (26,1) 26,2 81 1358 190,6




I |
Kataotoaon Tapsiokwy Powv

‘ETog 1 2 3 4 5 6
AgiToupyikég ApaoTnpIOTNTES
EBITDA Eicodnuara amrd Asitoupyia (10,0) 941 1385 1431 1431 143.1
@opol 0.0 (17.6) (33.1) (347) (34.7) (34.7)
| Pon amd Asitoupyia (10.0)  76.5 1054 1084 1084 108.4 |
EtrevouTikéG ApaoTnpIOTNTEG
| Emevdioeig o MNayia 4000 00 00 00 00 00 |

XpnHaTodoTIKEG ApaoTNPIOTNTEG
Eicoopd MeToxikoU KepaAaiou 200.0 0.0 0.0 0.0 0.0 0.0
MeTaBoAn Makpotrp60sopwy Ymroxpewoewv 250.0 0.0 0.0 0.0 0.0 0.0
MeTaBoAn BpaxumpoBeopwyv Ymoxpewoewyv (.0 0.0 0.0 0.0 0.0 0.0

TéKol | (32.5) (32.5) (32.5) (32.5) (32.5) (32.5)
Mepiopara 00 (490 (9.2 ©7 @7 (9.7
| Pon amro xpnparodotikeg dpaoTnpiotnTes  417.5 (37.4) (41.7) (42.2) (42.2) (42.2) |
!|Kaeupr'| pON HETPNTGV 75 391 637 662 662 66.2 |
YméAoimro Apxng ‘ETtoug 0.0 7.3 466 1103 176.5 2428

YméAoitro TéAoc Tou 'ETouc (AlaBéaiua) 7.5 466 1103 1765 2428 309.0




PuOuo¢ anmoktnong neAatwy (Customer acquisition rate)

Ap1OPOG TTEAOTWY TTIOU OTTOKTHONKOV
Ap1OuO TIEAATWY TIOU EiXOV OTOXEVOEI

X 100 = PvBudg Amoktnong [leAatwyv

YOS NAWVEL TN pEoT TOAVOTNTA ATIOKTNONG EVOG TTIEAATH OO TOV TTANOUGHO
YToAoyi{eTal TIAVTOTE yia Hiot OpAda TTEAATWY

TuTtikd uTtoAOYI{ETAL ETTEITA ATIO HiOk KAPTIAVIA




Alatiipnon Kot Atoxwpnon NeAatwv

DiaTnpnon kar Awoxwpepnon-Tlapadsiypa

€AV N HEon didpkesia Xpovou Jwrg NeAaTwy yid Hdia opdada neAaTtwyv sival 4
Xpovia, o M&ocog puBpuog diatinpnong is 1- (1/4) = 0.75 N 75% avda £€r1og
onNAadn, KaTda hJeco O0po, 75% Twv MNeEAAdTWY NMNApApdevouy neAdrTeg ornv
EMOMEVN Nepiodo

H enidpaon yia hia opddda neAdaTwyv oTo Xpovo — dano Toug 100 neAdTeg nou
fekivoulv oTo Xpodvo 1, nepinou 32 sykaTdaAsinouv oTto Xpovo 4

MeAdTeg Nnou Eskivolv oTnVv Apxr Tou Xpovou 1: 100

MeAdTEC NMoOU MNAPANEVOUYV OTO TEAOG Tou Xpovou 1: 75 (0.75*100)
MeAdTEC NMoOU NApAPEvouyv OTO TEAOG ToUu Xpovou 2: 56.25 (0.75*75)
MeAdTec Nou Napapevouv oTo TEAOG Tou Xpovou 3: 42.18 (0.75*%56.25)
MeAATEC MOU MNAPAEVOUYV OTO TEAOG TOU Xpovou 4: 31.64 (0.75%42.18)

YnoBsrtovrag otaBepd puBuod diaTnpnong, © aplBuog Twv 31aTNPOUHNEV®MY
NEAAdTWVY OTO TEAOG ToU £Toucg 4 sival 100*0.754 = 31.64. (apiBuocg
AMOKTNMEVWY MNeAdaTwy * puBpuo diatThpnong (t+m )

O puBpuoég anoXwWpnNoNnG cival 1-0.75 = 0.25 4 25%




RESEARCH DRIVEN
MARKET ANALYSIS

ATTO TO N€yEBOC ayopdag oTOV
TTPOoodIoPICHO TWV TTWARCEWV:
10 ekar. XpAoteg — 0,005% 1ng
ayopdc — 2.000 € / xpRotn —1
ekart. € 1gipog

NeioTiko?

AuTo 0 1pOTTOC £pEUVAC Eival
amapdaitnTog aAAd pTTopel va dwoel
MOvo KaBodRynon yia Tnv
dnuicupyia TPOUTTOACYICTIKWY
Kataotdoswy! Autd TTou XpelaleTal
gival Tpayupartikn épeuval

ATTO KGTW TTPOG TA TIAVW:

20 NwAnT1éc — o kaBévag mouldel 21 Tpoidvta /
pnAva og Tip 2.000 € / wpoibv

: MNelomko6?

o CORE SALES & MARKETING sTRaTesY & AV ETTIKEVIPWOOUE GTOUS KploIjious
EMXEIPNHATIKOUS TTAPAYOVTEC UTTIOPOULIE Vi
TPOCBIOPICOUIE TIC KIVITHPIEC OUVAHEIC THE
Emixeionuatikn ZTpartnvikie: Mg, TToiol, Ot

# SUPPLY & DEMAND ANALYSIS

s COMPETITOR LANDSCAPE ANALYSIS

'IIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIIII
NN NN I NN NN EEEEEEEEEEEEEEEEEEEEEEE

= ELASTICITY OF PRODUCT/SERVICE ENTRY

FUNDAMENTAL BUSINESS
STRATEGY ANALYSIS

1010 BABLG Of HETABANTEC Kal Of TTROTOIORICTIKOf
TAPAYOVIES EMTIRESAOVOUY OFi TO
EMIXEIPNUATIKG [a¢ OKETTIKG EXEL (X pniarTo-)

= OIKOVOUIKG vonual

Mapddeiypa: AmroreAgeopanikotnta NMwAncewy kal Marketing R EAaomikoTnTa TIMAG
* Ti au §dvel nig TwARaelg; Eival o1 online Siagnpiceig; Edv val, roid eival to kdotog CTR yia autég ig dlagpnuigeg;

* Mw¢ nipoAoyei o aviaywviguds 1o Tpoidy pou; Mg auTtd eTnpeddel To TZipo Hou Kol TO TTepIBWPIO KEPSoU G ou;




KooTtog amoktnong NMeAatwyv (Cost of Customer acquisition)

MCC W £S5 +PS +0

A =
coc A

METPATOL OE XPNUOTIKOUG OPOUG

Ke . Ao (€) = AoTaveg ATIOKTNONG - 1
00TOL OmoKTNONG MEAATWV L) = Ap1OUOG TTEAOTWY TIOU ATIOKTHBNKAV Cost Of Customet Acq’w,.
ealth:

The new indication of financ

MCC = E§oda marketing Tou apopolv OTNV ATIOKTNON TIEAATWV
W = KooTog piobodoaoiog yia marketing kot mwAnoeig

S = KooTog software yla marketing kot mwAnoeig (Inc ecommerce platform, Automated
marketing, A/B Testing, Analytics, K.AT.)

PS = Yinpeoieg Tpitwv mou awopolv marketing kat mwAnosig (Designers, Consultants,
K.ATL.)

0 = AN £§0da Tou aopolv marketing Kot TTWANOEIG

CA = ZUVOAO TIEAOTWY TIOU OTIOKTHONKAV



https://www.youtube.com/watch?v=lJUzh7INCZg&ab_channel=BrianTracy

Aia wn¢ NMeAatn (Customer lifetime value —CLV)

CLV =((T x AOV)AGM)ALT

CLV = Customer lifetime value evog meAdtn o€ €

Customer LifeTirme *' e

T = Ap1BudC ouvahaywv/ piva T

i

AOV = Meon aio ouvaAlayng

ALT = Méon Siatnpnon neAatn (og piveg)

AGM = Méoo TT0000TO TIEPIOWpPIoU akaBaploTou KEPSOUG [TT000OTO
neplOwpiov akaBaploTou KEPSOUC (Tiur TWANCNG-KOOTOG TTWANBEVTWY)/
TipN MwAnong)]




>x€on CLV kot COCA

ZNTOUEVO:

TS
Cost Of Customet Acqw
The new indication of financ ealth:

Customer LifeTift

A way to/meastre profitabiliny, & sustainability

I6avikr} oxeon 3:
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UNIT 4: Crafting compelling investment pitches




AOrOTYNO ey 5

TITAOG EYXEIPNHOTOC

‘Ovopa mapouaciaoTplag/otn
sTolxeia emkovwviag (site url, email, FB, twitter, KAT.)

AuTh Tn dla@dvela Ba BAETTEI TO KOIVO TOV TTEPICOOTEPO XPOVO. KaAd gival va eTTIOTPEWETE O€ AUTA GTO TEAOG TNG TTAPOUCiaong
KaAd eival va BAAeTe To AoyOTUTIO, TOV TITAO TNG ETAIPEIQG /KAl TO OVOUA Gag a€ KABE diapaveia



>Komo¢ (OUVOTITIKI TTapoUCiaon MIXEiPNONC)

H [ovopa eTaipeiog] mapéxel/mpooweépel/AUvel [TEptypa@r) TPOIOVTOG, UTINPESIAG, AUONG.....] yia
[opadeg XpnoTwy, TTEAATWY ......] TTOU [XAPAKTNPIOTIKO £EEIHIKEVONG TUNHOTOG, OUASAG, E151KO
TPOBANHOA ....... ]

M.x.

H Augmenta mapéxel AUOEIC Yewpyiag akplBeiag TPAYUATIKOU XPOVOU OE
aypoTeC, BonBwVTAS TOUG VO UEIWOOUV TIC EICPOEC KAl VA BEATIOTOTTIOINGOUV
TNV armodoon Twv KAAAIEPYEIWV TOUG.

Molog 0 Adyog UtTapéng Tng €Tmixeipnong pag; Ti agia TpooBETeEl Kal yia TTOIoUG;
> UyKpIon/TTapopoiwan e YVWOTH €TaIpEia, TTPOIOV (TT.X. EiyaoTE N .... TWV ....)




To mpofAnua — n avaykn

* 1010 €ival To TIPOPANUO TTOU AUVETE;

« [100O01 TO €X0ULV;

* 000 onpavTIKO Eival, TTOGO TOUG KOOTILEL;

* Toleg €ival Ol UPIOTAPEVEG AVOEIG, TIWG AEITOUPYOUV KOl O€ Tl TTACKOUV, TI TIPOBANHATO
dnuioupyouy;

« Mota n dikn oog AVon, Tt KAVEL KAl TIWG UTTEPEXEL;

« Mo o «CWVTaVN» TIOpouaioan, T.X. EIKOVO 1] BIVTED OVTI yI0 KEIPHEVO PTIOPEL VO HETOWPEPEL
TTIIO «TTAOUCLO EIKOVO»

Eival onuavTiko €dw va @avei 1o péyebog TNG ayopdgs (ev duvduel XpAoTeg X KOOTOG TTPORANMATOG) £0TW KAl TTOIOTIKA, (VOTE O OKPOATHG VO KATAVONOEl TO
pEyeBOG TNG eukalpiag
To mpoRAnpa va gival To #1 Ox1 10 #10 o¢ TTPOTEPAIOTNTA YIA TOUG TTEAATEG




H Avon - mpotaon agiog

Tt KAVEL TO TTPOIOV N N UTINPEGCIA PaG, TTWG SOUAEUVEL,

ATtoUyeTE Keipevo 6&ite kAT o {WVTAVO OTIWG:
« Pivteo,

« pon oBovwv (mockup flow),

« TepimTwon epappoyns (use case)




Mati Twpa;
* [lolEG €ival Ol GUVONKEG TTOU TTOPEXOUV VO KOAAO TIOPAOUPO EVKAIPING
« Tdaoeig (m.x. SWOT, PEST)
« AMNYEG

¢ JUUTIANPWUOTIKEG TEXVOAOYIES, KAVOVIOHOI, KOK.




v v
Meye0o¢ sukaplog
Mota givat n TuvoAikn AtaBgotpn Ayopa (TAM - Total Available Market);

Mota eivat n Eumnpetnoiun Alabéaiun Ayopd (SAM - Serviceable Available Market), 5nAadr) To
TUNUo TNG TAM OTO OTIOI0 OKOTIEVETE VO HIABECETE TO TTPOIOV 1) TNV UTINPECIN GO

+  [ewypagika

+  Koivwvika

« A6 ammown pey€Boug TTEAATN

* AyopaoTiki duvaun TTeAATN

* |diqiTepa XAPAKTNPIOTIKA TTEAATN

€ Tolo pepidlo ayopag (SOM - Share of Market), otoxeUeTs;




AvVaAuon aVTOyWVIOHOU

*  JUYKPITIKI QVAAUOT) PE CUYKEKPIPEVOUG AVTAYWVIOTEG OTNV OYOPA OTOXO, AAAG Kol S1EBVWG.

e H oUykplon T.x. H€oa amd €va Tivako ouykpITIKAG avaAuong (benchmarking table) mpémel va
deixvel TWG Ol10OPOTIOIOVHPNOTE OO TOV  OVTOYWVIOUO KOl TIWG TOTOOETOUHOOTE
SlAPOPETIKA OTNV ayopa.

« [Mpoooxn va emAeyoUV Ol KPIOIPEG Yla TOUG TEAATEG TIOPAUETPOL, OXl OTAQ TEXVIKA
XOPOKTNPIOTIKN N TIHEG.




'EAEN-Tipoouon (traction)

« Toon mpoodog EXEL YIVEL, TOCO EXEI TIPOXWPNOEL N OPASQ;

* YX€610, KAOOPIOPOG MVP I} TIPWTOTUTIO TTIOU AEITOUPYEI;

AmtoteAéopaTa amo €peuva TEAATWY/AYopPAGs, SOKIUN HE TEAATEG, TAPAYwYN TNG TPWTNG

TOPTIOOG ) TPWTEG MWANOEIG KOl 100N

loTooeAiba N pappoyn o€ AlToupyia;

YToBoAn aitnong yla SimAwpa EUPECITEXVING;

SUYKpPOTNON opadag; Asimouv kpioipol poAot;

E€aopahion  xpnuatodotnong (emévduong 1 daveiwv); EmTUXnpEVn  KApTIAvVI

nAnBomopiopou (OTou Eival CUVAEEG);

*  JUPQPWVIEG ) CUPBAOEIG PE TTIPOUNOEUTEG I dlavOUEIG I onpEia TWANONG;

« Avoyvwplon ETMIXEIPNUATIKOU  EyXEIPNUOTOG oTov Tumo, PpaPeia o€  dlaywviopoug
EMIXEIPNUOTIKOTNTOAG;




v
H opada
o ExeTe pio loxupn opada pe TiIg KOTAAANAEG 6€E10TNTEG;
Mo KAOe peENOG Hei§Te PwTOYpOPia, EPTIEIPIA, HOPYWON Kol POAO OTNV EMIXEIPNON

EQv £XETE KATIOIOUG ONUAVTIKOUG GUUPBOUAOUG, HEVTOPES 1] GAAOUG CUVEPYATEG CUUTIEPIAGRETE
TOUG O€ QUTI 1] 0€ EMOEVN Slaavela




XPOVIKG OPOCNUO TOU OXESIOGHOU HOG

* MMopoUCIAOTE VA GUVOTITIKO XPOVOdIAypaUpa TwWV BacIiKwY 0pocnuwy mou Ba dei§ouv Tnv
QUEDN TIPOOTITIKN ToU gyxelpripaTtog (milestone graph 1} Gant graph)




npooki\non oc 6paon (Call to Action)

Avaloya E TO ou<p00(Tr]plo 0a¢ {NTNOTE TOUG TIWG Ba BEAATE VOl ouuBai\i\ouv OTO €yxEipnua

0aG (CUUBOUAEG O EIGNHOVEG, XPNUATOSOTNON aTO £mevOUTEG, BornBeia AT CUVASEAPOUG,
16£€¢ amd PIAOUG, YVWPIHIEG OTIO OTEAEXN, KOK).

* No pnv mael XopEVog TO00G KOTIOG.

AKOUN Kal 0€ JIa TTAPOUCiacT OTo JABNPa gival onUavTIKO va eVBOUCIACETE TO AKPOATAPIO 0a¢. Eival yia onuavTikn
ETTIKOIVWVIAKA IKAVOTNTA TTOU KAAO €ival va TTPOCTTAOEITE va TNV KAAANIEPYNOETE.




EuxaploTtipla dapaveio
« AoyoTuTio
*  EMwvupia EMIKXEIPNUOTIKOU EYXEIPNHUATOG

* YTOIXElO EMIKOIVWVING

MeTd 1O TEAOG TNG TTAPOUCIOONG KAl KATA Trn SIAPKEIN TWV EPWTOATTAVTHCEWY KAAO €ival va eTIOTPEYETE 0TNV 1n dlagavela, OTTou
OAol Ba BAETTOUV TNV TAUTOTNTA COG




|
MpocTolpacia yio TN paon epwTnocwy (Q&A)

[0 To TPOToV

Mwg Aeiroupyei akpiBwg; Moia Ta eTépeva PBripata e¢EAIENG; MNoiol o1 Kivduvol aTroTuxiag;

[0l TOUG TTEAQTEG

Moiog (Ba) cival o TTpwTog TTEAATNG 00 (TTou Ba TTANpwaoel); Mwg EEpeTe TI akpIBWG BEAOUV; ATTO TTOU £pyovTal OHNEPT OI TTEAATES
oag Kal atrd Tou oto HEANoV; MoI0g gival 0 KUKAOG atrd TNV TTPWTN ETTAPA JE TOUG TTEAATEG JEXPI TNV apXIKA TTWANON; NGoo KoaTilel
N atrokTNOoN £VOG TTEAATN;

[0l TOV OVTOYWVIOUO

[Molo1 o1 KupIOTEPOI AVTAYWVIOTEG 00G; MNola Ta pey€On Toug (TTwANCEIg, KEPDN, KATT.); Mwg Ba avtidpdoouy; MNoia Ta onuavTikéTEPA
EMTTOBIA TTOU B QVTIUETWTTIOOUV; Z€ TI UTTEPEXETE ATTOPACIOTIKA; MwW¢ Ba TOUG AVTINETWTTIOETE;

Flo TO XPUOTOOIKOVO LKA

Moieg gival o1 TTapadox£G i O UTTOAOYIOHOI TTOU KAVOTE yia Ta BaCIKA HEYEDN, TIG TTWANROEIG KOK; Mw¢ Ba eTTEVOUCETE TA XprHaTa
TToU ¢NTATE; AV TA TTPAYHATA DEV TTAVE KAAAQ TTOIO €ival TO «OXEDIO By;

Flo TNV avamTuén

Mola eival Ta kpithpla emmTuxiag; Moia gival Ta emopeva BApaTa; MNoco peydAol BEAeTe va yiveTte; Nou BaciovTal oI EKTINACEIS OAG;
lMolo cival To ox€dlo £¢6dou;

Flo TNV opada

Mari eival eTTapkng; Mwg gival dounuévn kal opyavwpévn; MNMdéoo avolkTh gival o€ véeg 10€G A TTpOowTTa; Nolov avTaywvioud
QopAaoTs;

AVOTIOVTEXEC EPWTNOELG

Molog ptropei va pou dwoel cUoTACEIS yia €04G; lNeiTe pou éva TTPOCWTTO TTOU TTIOTEUEI OE €0AG/OTO eyXEipnUA 0ag. T1 AGBn €xeTe
Kavel péxpl Twpa; Ti1 Ba yivel av o€ Aiya Xpovia dIaTTIoTWwoouuE OTI dev €ioTe KATAAANAoI yia Tn dloiknon Tng eTaipeiag; OvoudoTe £va
ETTIXEIPNMATIO TTOU BaupadeTe. Av €XETe ATTOAUBEI aTTO KATTOU TTEITE MOG yI' AUTO.
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